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By Jeffrey S. Tarr
Why own real
estate as an investment? After all, there are
the issues and
headaches that
come with having tenants; the
costs of maintaining, repairing, and replacing capital
improvements on the real estate; management
costs that sometimes can eat into investment
returns; the potential liability exposure (e.g.,
environmental, personal injury); the potential
losses (e.g., theft, vandalism); and so on. Why
would you want to take on all of that?
My answer lies in the fact that a significant
amount of American wealth has been created
over the past 100 years through investment
in and long-term ownership of real estate.
Simply put, over time, American real estate
generally proves to be a very good long-term
investment (with its returns at times outpacing stock market returns), thus making investment in real estate well worth the diﬃculties
of ownership. A well-diversified investment
portfolio often includes, in addition to stocks,
bonds, and other financial instruments, investments in real estate.
Okay, so you want to invest in real estate.
What is next?

1. The Team
One up-front consideration is who will be on
your “team.” It is important to identify the
members of your team up front, to understand
their roles and how they can help you in the
transaction, and to be aware of the appropriate time to involve them in the transaction.
Depending on the type and nature of real estate being purchased, your team may include

several members, some of which are typically
involved in most real estate transactions and
others who are not. The team often includes a
broker, an attorney, a loan oﬃcer, a surveyor,
an environmental consultant, an accountant,
and a property manager.
The broker is the one professional that is typically involved in most real estate transactions,
and is involved at the very front end of the
transaction. The broker’s primary role is to
help the investor find the right property to invest in. Brokers typically specialize in different
types of real estate (e.g., single or multi-family
residential, commercial, industrial, retail), and
therefore the type of real estate investment
sought plays a big role in picking the right
broker. Once selected, the broker will assist
the investor in identifying suitable investment
properties on the market for purchase, gathering and assessing due diligence information,
writing offers, and handling communications
between the buyer and seller.
The attorney is another professional that is
typically involved in most real estate investment transactions, and often is involved just
before writing an offer to purchase on suitable
investment property. The attorney assists the
investor in many ways in a real estate transaction, including helping the investor in evaluating due diligence (e.g., title review, zoning
review, and lease and other contract review),
reviewing the broker-prepared offer to purchase or preparing an offer to purchase, addressing legal and other issues that come up
during the transaction (including relating to
title, due diligence, and contract assignments),
and closing the transaction.
Often, real estate is purchased with some cash
invested by the buyer, but with the balance
of the purchase price financed by an outside
lender. “Leveraging” (i.e., the use of financing to purchase real property) has long been
(continued on page 2)

a cornerstone to maximizing returns on investments in real estate. Sometimes a seller
will finance a portion of the purchase price,
in which case the parties will determine the
terms and conditions of the financing, and
the attorneys in the transaction will prepare
the loan documentation. However, when
outside financing is involved (which often is
the case), a loan oﬃcer from a lending institution is a necessary part of the team. Often
the buyer will commence discussions with the
loan oﬃcer (regarding, among other things,
pre-qualifying for financing and the terms
and conditions of the financing) before even
entering into a purchase and sale agreement
for real estate. Through the loan oﬃcer, the investor will determine whether the lender will
underwrite the financing, and if so, what will
be the terms and conditions of the financing.
The loan oﬃcer will also help close the financing transaction at the close of the purchase
transaction.

expensive undertaking (in some more extreme
cases, exceeding the value of the real estate itself ). Accordingly, buyers should be very cautious about and aware of the environmental
condition of the real estate before closing on
the purchase. Sometimes an environmental
assessment of real estate will show conditions
that will warrant the buyer walking away from
the transaction instead of closing and assuming responsibility for future remediation
work. Like the surveyor, the environmental
consultant is typically engaged to conduct
the environmental assessment after the parties
have entered into a purchase and sale agreement and during the buyer’s due diligence
period.

Sometimes the buyer will want to obtain a
current survey of the real estate, showing such
things as the dimensions and locations of
improvements, easements, rights of way, and
other non-financial encumbrances affecting
the real estate. A buyer may want to obtain a
survey of the real estate for many different reasons, including if the buyer intends to develop
the property, if the buyer is concerned about
potential encroachments of neighboring property improvements, or if the buyer intends to
obtain at closing an ALTA extended form of
title insurance policy for the real estate. When
a buyer elects to get a survey of the real estate,
the buyer will need to add a qualified surveyor
to the team. The surveyor typically is engaged
to conduct the survey after the parties have entered into a purchase and sale agreement and
during the buyer’s due diligence period.

Another regular member of the real estate
investor’s team is the accountant. There are
many tax benefits to investing in and owning
real estate, including the ability to capitalize
or deduct closing costs and expenses, taking
depreciation deductions, and utilizing certain types of tax credits. In addition, there are
certain tax planning opportunities, including
conducting a cost segregation analysis on the
real estate (to help accelerate depreciation deductions) and engaging in a 1031 like kind
exchange transaction (to sell real estate and
avoid paying taxes on the gain by rolling over
the taxable gain into the purchase of qualifying replacement real estate). The accountant
(and I strongly recommend using only a certified public accountant) is a necessary member
of the team if the investor is going to properly
report the tax consequences arising from the
purchased real estate and take advantage of
the various tax planning opportunities. The
accountant typically is consulted during the
real estate transaction and then brought in on
a more significant level immediately after the
closing of the real estate transaction.

In most real estate transactions, I recommend
that my clients retain an environmental consultant as a member of the team to conduct a
Phase I environmental assessment of the real
estate, and, if necessary (as indicated by the
Phase I environmental assessment), to conduct a Phase II environmental assessment of
the real estate. Environmental assessments of
the real estate help the buyer understand the
current and historical uses and environmental
condition of the real estate. Environmental
remediation work can be and often is a very

Another common team member is the property manager. Often, real estate investors do
not want to personally handle the day-to-day
management responsibilities involved with
owning real estate. They therefore often retain
professional property managers to handle the
day-to-day management functions. Property
managers typically are paid monthly based on
a fixed percentage of the gross rents collected
during each month. Property managers often
specialize in managing different types of real
estate (e.g., multi-family residential, retail,
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commercial), and therefore the type of real
estate acquired often will play a big role in
picking the right property manager. Because
the real estate investor will want the property
manager to take over management of the real
estate immediately after the closing, the real
estate investor should identify the property
manager and negotiate the terms of a property management agreement with the selected
property manager prior to the closing. The
property management agreement is typically
entered into by the investor and selected property manager at the closing of the purchase
transaction.

2. Use of “Limited Liability” Entity
as Buyer
One crucial legal consideration to investing
in real estate is whether to own the real estate
directly in the investor’s name or to use a legal
entity as the vehicle of direct ownership (with
the investor being the owner of the legal entity, thus making the investor the “indirect”
owner of the real estate through the investor’s
ownership of the legal entity). This begs the
question - what is the benefit to owning investment real estate through a legal entity?
Certain legal entities provide what is referred
to as “limited liability” protection. If an individual investor owns a piece of real estate and
a liability arises from that real estate, the first
line of defense as to that liability typically is
insurance. However, insurance does not cover
all forms of liability exposure, and sometimes
the insurance in place is insuﬃcient to cover
the full amount of the liability exposure. If
an individual investor owns the real estate directly, not only is the equity in the real estate
exposed to satisfying the liability, but so too
is all of the individual investor’s other assets.
However, if the individual investor indirectly
owns the real estate through a limited liability
entity, only the equity in the real estate is exposed to the liability (i.e., the liability of the
individual investor is limited to the equity
in the real estate held by the limited liability
entity). Therefore, it is always a good idea to
create a limited liability entity to acquire and
own investment real estate.
Given that it is always a good idea to create
a limited liability entity to acquire and own
investment real estate, what type of legal entity is best suited for this purpose? Generally
SUSSMANSHANK.COM

speaking, there are four types of legal entities
that can be used to own real estate, namely, a
corporation, a partnership (either a general
partnership or a limited partnership), and a
limited liability company. The two forms of
partnership should be ruled out at the outset
because neither type of partnership provides
limited liability protection for all of its partners. While both corporations and limited
liability companies provide limited liability
protections to their owners, corporations are
typically ruled out because they are far less
flexible vehicles in terms of real estate-related
income tax planning and income tax minimization. Thus, typically limited liability companies are recognized as the most ideal legal
entity for owning real estate investments. I
therefore recommend to my clients that most
real estate investments should be owned indirectly through one or more limited liability
companies.
Once an investor has his or her team assembled, causes a limited liability entity to be
formed to be the direct purchaser, and finds
the investment property, it is time to negotiate the transaction terms and enter into a purchase and sale agreement. In Part II of this
article, I will discuss the basics of the remainder of the real estate investment transaction,
including the purchase and sale agreement,
the due diligence process, closing the purchase
transaction, and post-closing matters. Stay
tuned for Part II in our upcoming newsletter.

STRIVING FOR PERFECTION (AND HOW
TO ACHIEVE IT): AVOIDING COMMON
PITFALLS IN OBTAINING AND PERFECTING
CONSTRUCTION LIENS IN OREGON
by Matthew J. Mertens
A construction lien is an
extraordinarily powerful
tool for obtaining payment from a
foot-dragging
general contractor or a reluctant owner. But unlike other areas of the law where
you can argue the equities or find technical
exceptions, a contractor must strictly adhere
to the statutory requirements to obtain and
perfect a construction lien.
Too often, we see a client who followed the
spirit of the law, but nevertheless must spend
substantial time and money because they
failed to follow the letter of the law. In an
ideal world, I would like to respond to all
of these client questions before she or he attempts to foreclose the lien.
Can I get a construction lien on any construction project?
Just about, with a few exceptions. Publically
owned structures or land will not be subject
to your construction lien, so you cannot obtain a construction lien on any municipal,
county, state, or federal construction project.
And, generally speaking, you won’t be able
to claim a construction lien against a project
constructed on Native American tribal lands
either.
What’s my first step to make sure I can get
a construction lien?
You are timely and validly licensed and properly endorsed with the Oregon Construction
Contractors Board, right?
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I’m insulted that you would even ask.
Well, you’d be surprised how often that question draws a blank stare in response. If you
aren’t licensed and correctly endorsed both
(1) at the time of bidding or entering into
the agreement to perform the work, and (2)
continuously during the performance of the
work, then you cannot file a construction lien
claim.
There are some exceptions to this bar, but
they are too complicated to explain here and
will depend on your individual facts. Suﬃce
it to say that your best bet is to avoid the exceptions altogether and simply keep your licensing and endorsement current at all times.
I’ll keep that in mind. What else do I need
to know?
If you’re working on a residential structure
and the total contract price exceeds $2,000,
then your contract must be in writing or you
will face serious consequences. Failure to enter into a written contract in those circumstances not only prevents you from recording
a valid claim of construction lien, but also
potentially subjects you to administrative
penalties.
And we should probably discuss the notice
requirements for these kinds of residential
contracts exceeding $2,000.
What notice requirements?
If your contract is with the owner (i.e., not
a subcontract), you are obligated to provide
three notices to the owner at the time of contracting: the Consumer Protection Notice,
the Notice of Procedure, and the Information Notice to Owner About Construction
Liens. All three are forms prepared by the
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CCB that, broadly speaking, advise the owner about construction lien procedures and
related matters.
The Information Notice to Owner is mandatory if you want to keep your construction
lien rights. In fact, we advise that you consider adding language to your written residential construction agreements stating that the
homeowners acknowledge that they received
the Information Notice to Owner at or before the time of contracting. This language
can’t take the place of actual delivery of the
notice, but the belt-and-suspenders approach
never hurts and usually helps. All of these
notices should be delivered in person or by
registered or certified mail.
Three separate notices seems like a lot, but
that’s it for notices, right?
Oh, no such luck. Once you actually start
work, you may have to provide the Notice
of Right to a Lien to the site owner to protect your right to perfect your lien. And if
you provide the notice before you start work
(or after the project is completed), you run
the risk of forfeiting your lien rights. Before
providing this notice, clients who heed our
advice always obtain some report from a title
company stating who the owner(s) are, as it
is vitally important that the correct owners
receive the notice when required.
Okay, four notices, each with important
timing and delivery requirements. Got it.
But when and how do I actually record my
lien?
As for when – within 75 calendar days after
your last substantial performance of labor,
delivery of materials, or rental of equipment,
or 75 days after completion of construction,
whichever is earlier.
As for how – record a claim of lien in the
county where the real property or improvement is located. If the property spans county
lines, then record the claim of lien in both
counties. A claim of lien need not have a specific form, but the claim does need to have
specific contents defined by statute.
And I hate to be the bearer of bad news, but
there are more notices required.
4
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Somehow I’m not surprised.
After you record your lien, you must mail a
Notice of Filing a Claim of Lien, by certified
or registered mail, to advise the owners and
mortgagees that a lien claim was filed. Such
notice must be mailed within 20 days after
filing the lien. Technically, a Notice of Intent
to Foreclose is also required not less than 10
calendar days before filing suit to foreclose
the lien. But, as a practical matter, these two
notices are typically combined and issued in
a single correspondence.
This is confusing.
You aren’t wrong. But it’s manageable, and
more importantly, understanding these issues
is crucial to getting paid.
Technical compliance rarely suﬃces in the
construction lien arena, and for this reason,
knowledge isn’t just power – it’s a necessity.
Consult today with one of Sussman Shank’s
knowledgeable construction attorneys to
make sure that you are doing everything you
can to protect yourself.

SUCCESSION
PLANNING AND TAX
INCENTIVES FOR
THE OREGON FARM
OWNER
By Julie K. Kelly
Planning for
an estate with
a g r i c u l t ur a l
property requires some
extra
care
and handling.
For tunately,
there are a
number
of
m e c ha n i sms
that can be
used to avoid a large tax hit when passing
farm property from one generation to the
next.

We routinely encounter clients who attempt
to do their own estate planning. One such
client, whom I will refer to as Mr. Smith,
recently came to us very excited about his
plans to gift his children the family farm
currently valued at $4 million. Mr. Smith, a
widower, reasoned that after transferring the
property, the farm would be outside of his
estate for tax purposes at his death. With his
other cash assets and personal property valued at $850,000, Mr. Smith was confident he
would be under both the $1 million Oregon
estate tax exemption and the $5.45 million
federal estate tax exemption, thereby avoiding payment of any estate tax. After evaluating Mr. Smith’s estate and family, we formulated a plan that provided much greater
results for Mr. Smith and his children.

Succession Planning
Lifetime Gifts: When real estate is gifted
during life, the tax basis of the gift recipient is the same as the donor’s personal tax
basis (“carryover basis”). In the case of Mr.
Smith’s farm, his children would receive
the farm with his relatively low tax basis of
$250,000. Conversely, if the property passes
to the decedent’s beneficiaries at death, the
beneficiaries’ tax basis is the fair value of the
property as of the decedent’s date of death
(“stepped-up basis”). If the farm is transferred to Mr. Smith’s children under his will
or trust, his children’s tax basis would be $4
million. For this reason, it is likely more
beneficial for Mr. Smith’s children to receive
the farm with a stepped-up basis instead of a
gift during life with a carryover basis. While
individual circumstances vary, tax planning
needs to be comprehensive – looking at all
aspects of tax liability.
Estate Tax and Capital Gains Tax Rates:
Since Mr. Smith’s estate is under the federal estate tax threshold ($5.45 million), he
would only be subject to Oregon estate tax.
Clients are often surprised to learn that the
Oregon estate tax rate begins at a modest
10%. The maximum estate tax rate in Oregon is 16%, which applies to estates over
$9.5 million.
Assuming Mr. Smith’s estate is worth $4.85
million at his death, his estate would be subject to a marginal tax rate of 11.5% (and an
SUSSMANSHANK.COM

effective tax rate of approximately 8.4%); the
estimated estate tax due would be just over
$400,000. If Mr. Smith proceeded with his
initial plan and transferred the farm during
his life, his children would avoid the Oregon
estate tax liability. However, Mr. Smith’s
children would be subject to capital gains tax
on sale of the property. For discussion purposes, assume Mr. Smith’s children are Oregon residents in the 25% tax bracket. If the
children sell the $4 million farm, they would
have the $250,000 carryover basis from the
gifted farm and $3,750,000 would be subject
to capital gains tax at a federal capital gains
tax rate of 15% and an Oregon tax rate of
9%. Their estimated tax liability would be
$900,000 – more than double what the estate tax liability would have been. The benefits of the carryover basis often outweigh the
benefits of avoiding estate tax liability.
Oregon Natural Resources Credit: Oregon
law provides for an Oregon Natural Resources Credit that effectively excludes the
value of qualifying forestlands, agricultural
lands, and fishing-related assets from a decedent’s taxable estate. This Credit potentially
makes Mr. Smith’s oversight of the capital
gains tax liability an even-more-costly mistake. To qualify for the Credit, the following
conditions must be met:
• The decedent’s gross estate must not exceed
$15 million;
• The value of the property must exceed 50%
of the decedent’s gross estate;
• The property must have been operated as a
farm, forestry, or fishing business by the
decedent or a member of the decedent’s
family for at least five of the eight years
preceding the decedent’s death; and
• One or more of the decedent’s family
members must continue to operate the
property as a farm, forestry, or fishing
business for at least five of the eight years
following the decedent’s death.
It is important to note that if Mr. Smith’s
children take the Credit and subsequently
stop operating the property as a farm, forestry, or fishing business, or sell the property,
they are generally liable for the estate tax
that was otherwise eliminated by use of the
Credit.
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Business Entities: It may also be prudent to
operate the family farm through a business
entity, such as a limited liability company.
This type of an entity can facilitate business succession planning – transferring part
of a business to family members or key employees during the primary owner’s lifetime
without relinquishing control of the business. This strategy can be useful when the
primary owner is trying to reduce the taxable
estate or trying to share the income generated by the business. Moreover, transferring
fractional interests in a closely held business
entity may be a tax-eﬃcient gifting strategy
if the transferred interest is eligible for valuation discounts based on lack of control and
lack of marketability.

profit by farming (in both the current year
and previous year). In Oregon, farm use is
broadly defined and includes:
• Raising, harvesting, and selling crops;
• Feeding, breeding, managing, or selling
livestock, poultry, fur-bearing animals, or
honeybees;
• Dairying and selling dairy products;
• Stabling or training horses;
• Propagating, cultivating, maintaining, or
harvesting aquatic species and bird and
animal species;
• Constructing or maintaining farming
equipment and facilities; and
• Preparing, storing, or disposing of farm
products raised for human or animal use.
The special-assessed value is determined by

Government Incentives for Agri- dividing the net income per acre by the capitalization rate:
cultural Property Owners
There are a number of tax incentives available to owners of agricultural property that
may be used in conjunction with other business succession planning strategies. For example:

• Net Income =
Gross Annual Return - Expenses
• Capitalization Rate = Five-Year Average
Farm Credit Services Mortgage
Rate + Local Property Tax Rate

Installment Contracts: Under an installment contract, goods are sold and payments
are received over a period of years. The income is generally reported when payments
are received for the goods (i.e., the cash
method), deferring income (and the tax liability associated with that income) into future years. Alternatively, farmers may elect
out of the cash method and report the entire
value of the contract in the year that the sale
agreement is executed, allowing the property owner to strategically maximize the value
of deductions. For instance, the property
owner may elect to accelerate the income
under a contract in the same year high-value
farming equipment is purchased, offsetting
the high income generated in the single year
with equipment deductions and avoiding tax
bracket increases in subsequent years.

Property is disqualified from the assessment
if the land ceases to be used as farm land, is
removed from an exclusive-use zone, or approval is given for a nonfarm parcel on the
property. If disqualified, the property is
taxed at the lesser of the market value and
the maximum assessed value. If otherwise
qualifying property is not located in an exclusive farm-use zone, the property may still
qualify for a special assessment if the land
is used exclusively for farming (as defined
above) and other income requirements are
met.

Special Assessment: The government offers
farm-use special assessments as an incentive
for taxpayers to keep agricultural land. Farm
property qualifies for the special assessment
if two qualifications are met: (1) the land is
located in an exclusive farm-use zone; and
(2) the property is used primarily to make a

The proper approach for each individual
farm owner is dependent on a number of
variables, including family dynamics, thirdparty operators, future plans for the agricultural property, and other assets in the
owner’s estate. It is important that you
consult with a tax lawyer to discuss your individual circumstances before implementing
any planning strategy.
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LEGAL NEWS
WELCOME JULIE K. KELLY
Julie Kelly joined
the firm’s Business
Department. Her practice will focus
on estate and
wealth preservation planning,
probate
and
trust administration, charitable
planning, and gift and income taxation as it
relates to estates, trusts, and individual beneficiaries. Additionally, her practice will include advising clients on business entity formation and succession planning. Julie earned
her her B.A. from the University of Arizona,
summa cum laude, and her J.D. from Willamette University College of Law.
WELCOME JACK L. CAYNON, III

SEVEN SUSSMAN SHANK ATTORNEYS
NAMED TO 2017 BEST LAWYERS IN
AMERICA® LIST
Sussman Shank is proud to announce that
seven attorneys
have been
selected
by their peers for inclusion in the 2017 edition of Best Lawyers in America®, the oldest, most respected peer-review publication
in the legal profession. Thomas W. Stilley
was named “Lawyer of the Year” in the area
of Litigation - Bankruptcy for Portland, Oregon. Only a single lawyer in each practice
area and community is honored with a “Lawyer of the Year” award. Sussman Shank’s Best
Lawyers® and their practice areas are:
Aaron J. Besen
Health Care Law

Jack L. Caynon,
III joined the
firm’s Business
and Health Care
Group. Jack has
20 years of experience as General
Counsel of four
hospital systems.

Susan S. Ford
Bankruptcy and Creditor Debtor Rights /
Insolvency and Reorganization Law &
Litigation - Bankruptcy

His transactional
and regulatory experience includes HIPAA,
FDA/FTC compliance, Medicare, fraud and
abuse (Stark and Anti-kickback), informed
consent, telemedicine, Accountable Care
Organizations, physician and medical staff
matters, and other areas.

Jeffrey C. Misley
Bankruptcy and Creditor Debtor Rights /
Insolvency and Reorganization Law
Litigation - Bankruptcy

Jack earned his B.A. from the University of
Maryland University College, summa cum
laude, and his J.D. from Yale Law School.

Howard M. Levine
Bankruptcy and Creditor Debtor Rights /
Insolvency and Reorganization Law &
Litigation - Bankruptcy

John A. Schwimmer
Commercial Litigation & Litigation Intellectual Property
Thomas W. Stilley
Bankruptcy and Creditor Debtor Rights /
Insolvency and Reorganization Law &
Litigation - Bankruptcy
David D. VanSpeybroeck
Commercial Litigation, Litigation Bankruptcy & Litigation - Securities
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CONGRATULATIONS TO OUR 2016
OREGON SUPER LAWYERS & RISING
STARS
Sussman Shank is proud to announce that
over half of our firm’s lawyers have been recognized as 2016 Oregon Super Lawyers® and
Rising Stars®. Sussman Shank partner Susan
Ford, was listed among the Top 25 Women
lawyers and the Top 50 list. Additionally,
partner Howard Levine was ranked in the
Top 50 Oregon Super Lawyers® list.
Sussman Shank LLP 2016 Super Lawyers:
Jason W. Alexander
Aaron J. Besen
Barry P. Caplan (10 year list)
Robert L. Carlton
Susan S. Ford (Top 25 women list and Top 50 list)
Michael G. Halligan
Darin D. Honn
Howard M. Levine (Top 50 list and 10 year list)
Jeffrey C. Misley (10 year list)
John A. Schwimmer
Thomas W. Stilley (10 year list)
David D. VanSpeybroeck
Sussman Shank LLP Rising Stars:
Clifford S. Davidson
Kristen G. Hilton
Victor J. Roehm
Dallas G. Thomsen
SUSSMAN SHANK NAMED ONE OF
THE “100 BEST GREEN WORKPLACES
IN OREGON”
For the fifth year,
Sussman
Shank
was named one of
the 2016 “100 Best
Green Workplaces
in Oregon” by
Oregon Business
Magazine. We are one of only four total law
firms that ranked in the top 100 this year.
This ranking shows that our firm has implemented a variety of green policies and that
our employees place a high value on sustainable practices. A total of 382 companies
and nonprofits participated and more than
15,000 employees completed the survey.
SUSSMANSHANK.COM

SUSSMAN SHANK IN THE COMMUNITY
SUSSMAN SHANK IS COMMITTED TO ACTIVELY PARTICIPATING AND GIVING BACK
TO ORGANIZATIONS WITH WORTHWHILE CAUSES THROUGHOUT THE YEAR.
AMERICAN LUNG ASSOCIATION’S
ANNUAL REACH THE BEACH

ST. ANDREW LEGAL CLINIC (SALC)
RACE FOR JUSTICE

May
Saturday,
May 21st, was the
firm’s tenth consecutive year to
participate in the
annual
“Reach
the Beach” fundraising bike ride in support
of the American Lung Association. A total
of 20 riders pedaled 55 miles from Amity to
Pacific City, raising a total of $2,275 for the
fundraiser. The riders were cheered on by
a support team of staff, family, friends, and
volunteers who helped with the logistics of
the ride and celebrated with a barbeque at a
nearby campsite. Reach the Beach is the largest fundraising event for the
American Lung Association of Oregon.

June
Sussman Shank walkers and runners participated in the 15th annual St. Andrew Legal
Clinic Race for Justice. SALC has provided
legal services to low-income families since
1979. SALC has a staff of 9 full-time attorneys, and with the aid of 200+ volunteers,
has provided legal help to Oregon families.

DE LA SALLE INTERNSHIP PROGRAM

SUSSMAN SHANK SPONSORS
SCHOOLHOUSE SUPPLIES

MULTNOMAH COURTCARE CAMPAIGN
May
Sussman Shank LLP co-sponsored the
Multnomah Bar Foundation’s 2016 Annual
CourtCare Campaign, which raises funds
to help provide free childcare services for
children age six weeks through ten years
old while their parents conduct court business in Multnomah County. Attorney Matt
Mertens spearheaded Sussman Shank’s internal fundraising drive, helping to organize
an ever-popular “Jeans Day,” as well as the
firm’s Second Annual Potluck Cook-Off.
CourtCare provides a vital service to families
and children in need, and Sussman Shank is
grateful for the opportunity to help support
this worthy cause.
SUSSMANSHANK.COM

This event is the annual kickoff for the campaign donation year, and aims to introduce
and involve associates, new lawyers, and new
members of the legal community in learning
about Legal Aid Services of Oregon and how
to support access to justice in our state.
Oregon lawyers established the Campaign
for Equal Justice (CEJ) in 1991, with the
mission of making equal access to justice a reality for all Oregonians. Sussman Shank has
a long-standing commitment to the (CEJ)
and supports the organization through fund
raising events held throughout the year.

August
For the 7th
c o ns e c uti ve
year, Sussman
Shank sponsored the Schoolhouse Supplies “Tools for
Schools” program. We teamed up with TMT
Development to support Grout Elementary
School, a K-5 school located in SE Portland.
Our team of volunteers helped the students
pack their backpacks with enough school
supplies to last each student the entire year.
CAMPAIGN FOR EQUAL JUSTICE
September
Sussman
Shank supported the
Ca mp a i g n
for Equal Justice (CEJ) and its annual “Party
Under the Stars” event.

All Year
Sussman Shank
welcomes Daniel Manzo to our
team of five De
La Salle students
enrolled in the
work-study internship program. Students
assist with a variety of oﬃce administration
tasks and work in a rotating schedule where
each student works one day a week. The successful work-study internship program is
mandatory for each student at De La Salle.
The program provides jobs for students, giving underserved young people opportunities
for personal growth and workplace skill development while supporting their dreams of
college.
LOAVES & FISHES “MEALS ON HEELS”
All Year
Sussman Shank has been delivering meals to seniors in
need for six years. The Loaves
& Fishes “Meals on Heels”
program was first adopted as
part of the firm’s 50th Anniversary “Giving
Back” campaign in 2010, and is now a regular
part of the firm’s dedicated community service efforts.
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WE’RE HONORED TO BE NAMED ONE OF THE

100 BEST COMPANIES TO
WORK FOR IN OREGON
This marks the 11th year that we have been honored with this recognition. We recognize that
the success of our firm is achieved through our talented and dedicated team of professionals.
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SUSSMAN SHANK LLP
1000 S.W. Broadway
Suite 1400
Portland, Oregon 97205
Phone: 503.227.1111
Fax: 503.248.0130
sussmanshank.com
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TAKING CARE
OF BUSINESS FOR
SENIOR HOUSING AND
POST-ACUTE CARE
COMPANIES.
Senior Housing and Post-Acute Care
companies and their related businesses
rely on us for help with acquisitions and
sales, financings, licensure and certification, HIPAA issues, employment law
matters and more. Call for complete
information and see how we take care
of business.
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TAKING CARE
OF BUSINESS FOR
ENTREPRENEURS WITH
BIG IDEAS.
Ideas, energy and lots of hard work can take
any business only so far. Usually, sooner rather
than later, issues arise that are best addressed
by a business-smart lawyer who’s committed to
the success of the enterprise. Our firm has over 30
business-minded lawyers—at least one of which is
right for taking care of your business.

WE GUIDE BUSINESSES TO
SAFER WATERS.
Sussman Shank’s Business Restructuring and Bankruptcy Group
was named a 2016 Tier One Law Firm by “Best Law Firms,” U.S.
News and World Report and Best Lawyers®. We specialize in assisting
clients involved in complex business restructurings, Chapter 11
reorganizations, and insolvency proceedings. It’s just one more way
our lawyers take care of business.
BUSINESS RESTRUCTURING AND BANKRUPTCY GROUP
Barry P. Caplan
Susan S. Ford
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Howard M. Levine
Matt J. Mertens

Jeffrey C. Misley
Thomas W. Stilley

503.227.1111
PORTLAND
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